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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the New Orleans Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, please email us 
at tiffany.nuccio@realproducersmag.com.
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YOUR ROOF IS IN THE

RIGHT HANDS
Save time and money on repairs or replacements

Get your FREE inspection now

Call us at: (504) 732-1205
Visit our website: www.roofpreairsquad.com

Insurance Claim Experts
High Quality Work and Service

Easy Booking Process
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WE IMPROVE YOUR CREDIT
SO YOU CAN PURSUE YOUR DREAMS

CREDIT REPAIR, AUDIT, & MONITORING SERVICES

Take the First Steps to
Get Your Credit Repair

Start seeing results with your credit in
as little as 30 days if you act now!

Schedule a consultation today!
844-967-3724
honorecredit.com

PLUMBING
PIPES “R” US

504.866.2730  •  pipesrusplumbingla.com  •     @pipesrusplumbinginc

LET US PEEP IN YOUR PIPES
Residential Services • Emergency 24/7 Plumbing • New Construction • Remodeling

LMP#2953

We're the real estate video experts.
We o�er a certified 2 hour CE course

on video pipe inspection.

Schedule your CE class today at 1-800-905-1558.

Roux Knighten
Mascot

Hunter Bankston
Event Videographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at tiffany.nuccio@realproducersmag.com
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

APPRAISER

Coastal Realty and 

Appraisals, Inc

(504) 913-3725

CoastalAppr-NOLA.com

BANK/CREDIT UNION

OnPath Federal  

Credit Union

Paul Catalano

(504) 276-3320

BeOnPath.org/Mortgages

CLOSING GIFTS

Cutting Edge Gift

Eric Chandler

(336) 437-2102

CuttingEdgeGift.com

COACHING

Impact Coaching

Deidra Carr Jones

(504) 717-6706

COACHING/CONSULTING

Melissa Willis Coaching  

and Consulting

Melissa Willis

(504) 339-9834

CREDIT REPAIR

Honore Credit

Melika Honore

(844) 967-3724

HonoreCredit.com

DEVELOPER

Christian Shane 

Development

(504) 208-5688

ChristianShane.com

DIGITAL MARKETING

WS Newman, LLC

W Samantha Newman

(314) 223-8822

SuntiDesigns.com

HEALTH INSURANCE

Tommy Mattern

(985) 788-8154

Facebook.com/tmattern1/

HOME INSPECTION

A-Pro Inspection Services

Victor Gustafson

(985) 718-4786

aprosela.com

Axelrad & Associates  

Home Inspection

(504) 799-9401

AxelradHome.com

Compass Inspection 

Services, LLC

Ashley Van Der Meulen

(504) 833-0888

CompassInspection 

Services.com

Down South Home 

Inspection, LLC

David Timberlake

(225) 316-7398

HDMK Inspection  

Services - NOLA

Aldo Russo

(504) 300-8992

HDMK.net/Jefferson

House Call

Bill Harris

(504) 496-1505

HouseCallUSA.net

House Call

Ed Rowley

(504) 388-3870

HouseCallUSA.net

Louisiana Realty 

Inspections, LLC

Michael Claus

(225) 287-4980

LARInspections.com

Michael Turner Home 

Inspections, LLC

Mike Turner

(504) 382-2410

TurnerHomeInspection.com

HOME WARRANTY

ARW Home

Debbie Alexander

(318) 230-1286

arwhome.com

Home Warranty of America

Lydia Hodges

(985) 869-6111

HWAHomeWarranty.com

Old Republic Home 

Protection

Webb Wartelle

(225) 241-2088

ORHP.com

INSURANCE

Chabert Insurance -  

The Ehrhardt Agency

(504) 326-6526

JUNK REMOVAL

Junk King New Orleans  

& Northshore

Miller Gunn

(504) 457-7800

MOLD TESTING & 

REMEDIATION

Louisiana IAQ

Todd & Stephanie Lavalla

(504) 636-6700

LouisianaIAQ.com

MORTGAGE

Eustis Mortgage

Kim Gemperli

(504) 565-5223

EustisMortgage.com/

Kimberly-Gemperli/

InterLinc Mortgage Services

Alex Shafirovich

(504) 292-3443

www.LendNOLA.com

Jordan Gerard  

Mortgage Team

Jordan Gerard

(337) 501-0155

loanDepot

Carol Cole

(504) 377-6464

loandepot.com/branches

My Loan Bestie - 

Cornerstone First Mortgage

Jessica Smith

(504) 357-7441

MyLoanBestie.com

NOLA Lending Group, A 

Division of Fidelity Bank

(985) 612-2132

NOLALending.com

Reliant Mortgage

Josh Highnote

(504) 407-4884

ReliantApproval.com

Standard Mortgage 

Corporation

(504) 569-3695

StanMor.com

PEST CONTROL

House Call

Bill Harris

(504) 496-1505

HouseCallUSA.net

House Call

Ed Rowley

(504) 388-3870

HouseCallUSA.net

PHOTOGRAPHER

Noel Marcantel 

Photography

Noel Marcantel

(504) 323-9317

www.NoelMarcantel.com

PHOTOGRAPHY

Davillier Photography 

& Graphics

Lacy Davillier

(504) 821-2666

davillierbranding.com

PLUMBING

Pipes R Us Plumbing

Danny Griffin

(504) 866-2730

PipesRUsPlumbingLA.com

PRESSURE & SOFT 

WASHING

Geaux Wash Dat

Philip Brisset

(504) 453-3336

GeauxWashDat 

Softwash.com

PROMOTIONAL 

PRODUCTS

XPromo Xpertz LLC

Diane Carson

(636) 458-5241

GoPromoXpertz.com

REAL ESTATE  

EDUCATION / INVESTING

Northshore Real Estate 

Investors Association

Courtney Fricke

(985) 259-2858

REAL ESTATE VIDEO  

& PHOTOGRAPHY

ecko360 Estates

(985) 662-3600

ecko360estates.com

REALTOR ORGANIZATIONS

WCR St Tammany Network

Reneé Ponds

(504) 237-7736

wcr.org/network-sites/

louisiana/st-tammany/

Women’s Council of Realtors 

- New Orleans Chapter

Nicole Larcombe

(800) 285-2955

www.WCR.org/

network-sites/louisiana/

new-orleans-metropolitan/

ROOFING

Allied Xteriors

Roger Smith

(985) 966-5607

AlliedXteriors.com

Mighty Dog Roofing of 

Greater New Orleans

(601) 201-0666

MightyDogRoofing.com

Roof Repair Squad

Dennis Saybe

(866) 540-0944

RoofRepairSquad.com

TAX PROFESSIONAL/C.P.A.

Norton Accounting  

Services LLC

Bob Norton

(985) 690-4498

TITLE COMPANY

Delta Title Corporation

(504) 885-9222

DeltaTitleCorp.com

Fleur De Lis Title

Jeff LeSaicherre

(985) 277-5550

fdtitle.com

Four Points Title, LLC

Vance Ott

(504) 454-1744

FourPointsTitle.com

Homestead Title

(504) 581-6427

HomesteadTitleCorp.com

True Title

(504) 368-1118

www.TrueTitle.net

Vintage Title

(504) 367-7700

VintageTitle504.com

TRANSACTION 

COORDINATOR

Executive Lady

(504) 669-4703

www.theexecutivelady.com

VIDEO PLUMBING 

INSPECTIONS

Clear Choice Video 

Inspections & Hydro Jetting

Scott Marino

(504) 296-3052

ClearChoiceNOLA.com

WATERPROOFING

Allied Xteriors

Roger Smith

985-966-5607

AlliedXteriors.com

Volker Waterproofing, LLC

Nicholas J. Volker

(504) 382-6945

VolkerWaterproofing.com

WEBSITE DESIGN

Changescape Web

Ken Tucker

(636) 947-6200

ChangescapeWeb.com
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Necole S. Weaver
Cell: (504) 669-4703  |  Office: (225) 435-9815

www.theexecutivelady.com

Follow us on social media Executive_Lady_

AS YOUR VIRTUAL TRANSACTION COORDINATORS,
WE TAKE OVER THE FILE ONCE UNDER CONTRACT.

CLOSING DOESN’T HAVE TO BE SCARY!

504-326-6526 |     @protectedbychabert

We shop through many companies to 
provide our clients with the most coverage 

for the lowest price. 

At Chabert Insurance - The Ehrhardt Agency 
we give your clients the best customer 

service because we know how important they are.

Auto • Home • Flood • Commercial • Life
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publisher’s note

Sip ‘n Social
Sala NOLA

Come join us Thursday, Nov. 10, 2022, 4 to 7 p.m. for food, drinks, live music, 

door prizes and networking. Come for the whole event or pop in and grab 

some food and great conversation. Looking forward to seeing you all!

This is a private event for Real Producers advertising partners and REALTORS® 
with their REALTOR® staff/teams.

Please RSVP to tiffany.nuccio@n2co.com

N O V E M B E R
Real Producers 

E V E N T
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April 2023 is our big “30 Under 30” cover and 
features. Are you 30 years old or under and rock-
ing it in real estate, or do you know someone? We 

are taking the best of the best of 30 under 30.

Send your name, what you are doing in the industry 

and why we should choose you to be on the cover of 

our April 30 Under 30 publication. 

Not you, but you know someone? Nominate your peeps!

Send your info to Tiffany.Nuccio@n2co.com.

announcement

3 0  U N D E R  3 0 

CALL 
OUT!
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print me more!

REPRINTS!

What the heck is a reprint? A reprint is a four-page, mag-
azine-quality-grade paper with your full article and photos 
and you on the COVER of the publication.

WHY DO I NEED THOSE? 

•	 These reprints are a professional marketing tool that can 
help brand you, your team and/or your business.

•	 Use on listing appointments
•	 Send out to friends and family
•	 Sent to clients with your holiday greetings
•	 Brokers, use as recruiting tools for capturing new talent 
•	 Use when farming your favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING CORRECTED 

ON MY ARTICLE?  

No worries! We can make any changes needed. We send you 
a proof, you approve and they are sent to you via FedEx.  

WHO CAN BUY THESE?  

The REALTOR® that was featured, the broker or family. 
Anyone that wants to promote you.

HOW DO I ORDER? 

Email April Anne at April@n2co.com or  
call (314) 329-8302.

Want a copy of 
your article or full 

magazines that you 
were featured in?

Were you, your 
broker or the 

team featured 
in an issue of 

Real Producers?
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1375 Lindberg Dr, Suite A, Slidell, LA 70458
985-690-4498 | info@nortonaccountingservices.com

www.NortonAccountingServices.com

The Real Estate
Tax Pro   SM

�����������������
�������������

Real Estate Specific CPA
 

Specializing in Taxes
for Realtors and

Real Estate Investors
 

Complete Tax and
Bookkeeping Support

504-367-7700 
VINTAGETITLE504.COM

IS
YOUR KEY TO SUCCESS.

Founded by Ann Mandle Quin in 2000, Vintage Title is
a full-service title firm with a longstanding reputation for

excellence in residential and commercial real estate
transactions, as well as a range of legal matters.

Rest assured that Vintage Title will protect your intrests
and provide thoughtful and effective counsel for:

Full Sales | Cash Sales | HUD Sales
Refinances | Bond for Deed Transactions | 1031 Exchanges

Estate Planning / Wills | Successions | Donations
Powers of Attorney | Business Formation

Coastal Realty & Appraisals
O F  R I V E R R I D G E

10128 Jane Court New Orleans, LA 70123

Being an appraiser is in 
Lindsi 's DNA as she grew 
up in the business 
watching her mother run a 
successful appraisal 
business for decades. 
She has been an appraiser 
herself for 20 years and is 
also a top producing 
broker and Realtor.  
This al lows her to serve 
Realtors at a high level and 
really understand their 
needs. She loves working 
with agents getting their 
homes measured and 
appraised prior to l ist ing. 

If  you are looking for a 
great appraiser to add your 
team of services you o�er 
cl ients,  give Lindsi and 
Coastal Realty &
Appraisals a cal l !

Lindsi
Godfrey
504.913.3725
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Lisa
Engaging for Excellence

rising star
Written by Dave Danielson

Photos by Caroline Smith, 

Davillier Photography & Graphics

O
ne of the most important habits and 
attributes of a successful REALTOR® is 
the ability and willingness to really plug 
into the needs of those they serve.

 
That’s an area where Lisa Nguyen excels.
 
As a Rising Star REALTOR® with Armstrong Realty, 
Lisa totally engages with her clients to achieve 
excellent results in helping them reach their goals.
 
“That’s one of my favorite parts of what I do,” she 
says. “I love meeting with my clients … sitting down 
and getting to know them on a personal level, really 
listening and finding out what their goals are.”
 

Nguyen
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Virtual Realtor Appreciation Day
Lunch 11:30-1:30- Lt. Governor Billy Nungesser - 
NOLE on St. Charles Ave
Evening Fashion Show ( Fundraiser) Metro
D.C
Breakfast 9:30-11:30 speaker Craig Duronlet - Katies in Midcity
Lunch 11:30-1:30 Top Producer Panel- TBD
Lunch 11:30-1:30 Ralph on the Park Past President
YPN evening School supply drive Wrong Iron
CID collaboration
Evening 5:30-7:30 Strategic Partner appreciation 
TBD (CASK) near Canal Street
Evening Fall Fundraiser (Basin) (Music related possible theme)
Breast Cancer Walk
Lunch 11:30-1:30 Elections Business Resource lunch
 (commercial speaker)
NAR Conference (Orlando)
Community Outreach ( NAMI)
Lunch 11:30-1:30 Installation Christmas event 
(Metairie Country Club)

March 21st
March 24th

April 21st
May 3rd-6th

May 19th
June 16th

July
July 21st

August
August 25th

Sept 22/23
October

October 13th

Nov 9th
November

Dec 9th

     @WomensCouncilofRealtorsNewOrleans  |       @WomensCouncil
wcr.org  |  (504) 885-3200  |  www.wcr.org/chapter-sites/louisiana/new-orleans-metropolitan

New Orleans Metropolitan

Learning and Growing

A big part of Lisa’s suc-
cess was honed during 
her previous career … 
helping to build success 
as part of her family’s hotel 
business on the Westbank.
 
When Hurricane Ida devastated 
the area, Lisa found herself at a pivotal 
point where she looked at other options.
 
“For the last 14 years, I was managing the hotel. 
When Hurricane Ida came along, that was the first 
storm when we got substantial damage. In fact, we 
lost our roof during the storm,” Lisa remembers. 
 
“In the meantime, while we were doing construction, 
my sister and my broker, Linda Nguyen, talked with 
me about getting licensed and coming in to help her. 
She was very busy. It was my opportunity to get my 
feet wet and to see what real estate was like.”
 
Paving the Way

Her sister’s encouragement was vital for her. She 
moved forward and into the business right away in 
February of this year. In fact, she got licensed in 
two months and hit the ground running. 
 
“I shadowed my sister, and it has been a great 
learning experience,” Lisa says. “There have been 
ups and downs, but there is no challenge that we 
can’t overcome.”
 
Lisa has quickly made her presence known in the 
business. In fact, she recorded four deals within 
her first six months as a REALTOR®.
 
Making An Impact

Lisa is driven to make a difference by her family.
 
“They are my biggest support and backbone,” Lisa 
emphasizes. “It’s seeing how much we can grow the 
next day and challenging ourselves.”
 
Family is at the heart of life for Lisa, including her 
daughter, Vivian Manning.
 
In her free time, Lisa is also driven to network in 
the community to see what she can do to give back. 
 
“One of my favorite things is getting involved in 
local events,” she explains. “I work a lot, and it’s 

hard to turn that off. So, my downtime is networking and attend-
ing events.”
 
Lisa also has a heart for giving back. In addition to being a mem-
ber of the Lion’s Club and Asian American Lion’s Club, she is a 
member of the board of directors and has served as past chair of 
the Asian Pacific American Society of New Orleans. 
 
“They keep our culture alive for the younger generation,” Lisa 
says. “It’s like an umbrella in the Asian community. We are able 
to help new people moving to the area get connected with the 
local area and resources.”
 
As Lisa reflects on her career, she has her sights on continuing to 
build forward for those around her for a long time to come.
 
“I love being a real resource in my community,” she says. “It’s 
only up and up from here. I see myself doing this for a long time.”
 
Day by day, Lisa is engaged in excellence with an ongoing mission 
to help those around her get to experience their dreams.

I love being a real 
resource in my 

community... It’s only up 
and up from here. I see 
myself doing this for a 

long time.
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      
                    
                     
           ’      
                    
                
                      
          ’   

504-407-4884
joshhighnote.com

josh@reliantapproval.com
4114 Toulouse St. New Orleans, 

LA. 70119

RELATIONSHIPS NOT TRANSACTIONS
I foster relationships instead of just completing transactions. Focusing on your individual 

clients allows me to assist them on their journey and meet their personal needs.

EXPERIENCE IS EVERYTHING
I approach each moment with the conscious knowledge that it will create a lasting 

impression and aim to always convey integrity, respect, and expertise.

CLOSING ON A HIGHNOTE!

A Fixture in Louisiana Since 1934

8224 Maple Street | N.O. LA 70118 | 516 Veterans Blvd. Suite B. | Metairie, LA 70002
1900 Manhattan Blvd. Bldg D | Harvey, LA 70058 | 1070-B W. Causeway Approach  |  Mandeville, LA 70471

RESIDENTIAL CLOSINGS  •   COMMERCIAL CLOSINGS   •   1031 EXCHANGE  •  TITLE INSURANCE  •  OFF-SITE CLOSINGS  •  ATTORNEYS ON STAFF

 Jeannine Talazac  Tara Waldron  Daye Hilbert

WOMEN-OWNED
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Carolyn Bailey

Genuine Guidance

partner spotlight
Written by Dave Danielson

Photos by Noel Marcantel  

of Noel Marcantel Photography

Beyond all of the nuts and bolts of the real estate 
process itself is the human element that makes it all 
work together in the right way — leading toward the 
closing table.
 
With that in mind, it means a lot to have a partner on 
your side who approaches work with your clients with 
thorough care.
 
That’s what you get with President Carolyn Bailey and 
Delta Title Corporation.
 
“I love being at the closing table and explaining the 
documents to first-time homebuyers. I believe in creating 
a positive experience. It is a wonderful investment for 
people to make, and I want them to come in and be 
comfortable asking me questions,” Carolyn emphasizes. 
“I want them to understand what they are signing and 
feel empowered by what they are investing in.”
 
Easing the Way Forward
As Carolyn says, while some people can become intim-
idated by the process, the advantages far outweigh 
those initial misgivings.
 
“It’s important for people not to be scared by the pro-
cess. It’s a big purchase, but it is an investment in their 
future,” Carolyn says. 
 
“With interest rates and costs going up … it’s reward-
ing to empower people with the knowledge that they 
will be further ahead by making  
that purchase.”
 
Immersing in the Business
Carolyn has a passion for immersing herself in the 
mechanics of the business, as well.
 
“I love examining titles and going back years in the 
public records to make sure that all the pieces of the 
puzzle come together correctly,” she smiles. “Every 
house has a story. The legal documents tell that story. 
Sometimes it’s a happy story. Sometimes it’s not a 
happy story.”
 

Delta Title Corporation will celebrate 60 years next 
year … as one of the oldest title companies in the state 
of Louisiana. 
 
“What makes us unique is we handle residential, 
commercial and REO/relocation transactions rather 
than focusing only on one type,” she says. “Because 
we are diversified in the types of work we do, when 
the real estate market cycles turn, we are able to 
balance out and maintain our level of work year after 
year compared to others that may focus only on one 
stream of business.”
 
A Wealth of Experience
As she leads the way for her team at Delta Title 
Corporation, Carolyn brings a wealth of experience 
to the work she does with her team and clients. In 
fact, she taught high school English for a few years 
and then went to law school. 
 
After earning her law degree, she worked for six 
years at another title company before joining the 
Delta Title Corporation team 13 years ago.
 
Teamwork is at the heart of the edge that Delta Title 
Corporate delivers.
 
“We have 27 employees with multiple office locations 
in Louisiana. With that, we have our own market-
ing team, an attorney in each office and multiple 
attorneys in the corporate office in Metairie … along 
with lots of support staff who coordinate closings,” 
Carolyn says. 
 
“Plus, we have a dedicated commercial department 
and a department that specializes in foreclosures 
and relocation. We have a separate post-closing 
department. We also handle closings in Mississippi, 
as well.”
 
Team Advantage
Team cohesiveness is central to the advan-
tages that clients get when they work with 
Delta Title Corporation.
 

and Delta Title Corporation
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APPLY ONLINE
Use your smart phone's 
camera to scan the QR 

code to start your 
application today.

Cash in on your home's equity 
with an OnPath FCU Home Equity 

Apply for a HELOC today and use your equity any way you want!

Renovate or repair your home.
Consolidate your high interest debt.
Prepare for your next financial need.

Learn more at BeOnPath.org

1 Annual Percentage Rate. 2. Introductory rate applies for first 12 months from loan opening and then current market rate applies. Minimum initial draw amount 
of $10,000 is required to quality for introductory rate. Other terms and conditions may apply, and membership eligibility applies. O�er subject to change without 
notice. For more details, contact 504.733.7274 or 800.749.6193. Federally insured by the NCUA. NMLS# 401089.

SPECIAL OFFERSPECIAL OFFER

12-Month Introductory Rate2

0.99%APR1

Banking with direction.
BeOnPath.org  |  504.733.7274

3131 N I-10 Service Rd E | Metairie, LA 70002

“We are very cohesive as a 
group. We spend a lot of time 

together. During COVID-19, 
when people were working remote, 
because of the paper-heavy and 
in-person nature of title work, we 
all still came in every day,” she says. 
“When asking employees about 
working remote, many replied that 
they didn’t want to work remote 
even if it would have been an option. 
We help each other out. We are a 
family. People see that someone 
needs help and steps in.”
 
Family Highlights
Away from work, Carolyn treasures 
time with her family, including her 
husband of 20 years, Jason, and 
their three daughters — Megan, 
Claire and Ellen.
 
In her free time, Carolyn has a passion for exer-
cise. She is a runner who is dedicated to what she 
does. In fact, she routinely rises at 5 a.m. and gets 
in a run of a couple miles before starting the rest 
of her day.
 
Those who have the opportunity to work with 
Delta Title Corporation appreciate the way the 
experience is filled with good communication. 
They feel informed.
 

As Carolyn says, “We take pride in doing it right from the get-go. We 
don’t cut corners. We make sure that when you come to our com-
pany your ownership interest in the transaction is protected. We 
take care of people completely.”
 

Contact Delta Title Corporation today!
 
Office email: Cbailey@deltatitlecorp.com
Phone: 504-885-9222

YOUR
PEACE
OF MIND
IS MY
PRIORITY

Debbie Alexander
Territory Manager
318-230-1286
dalexander@arwhome.com

Industry Leading Coverage
From the Kitchen to the Curb™

Call or visit 1-877-ARW-AGNT • arwhome.com/realestate
©2022 ARW Home 901 Yamato Road, Ste 100E, Boca Raton, FL, 33431. 

From the Kitchen to the Curb” is a trademark of ARW Home.
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Guarantee
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PERSONALIZED 
REPRODUCTION 

METAL ART WORK
TA K E  Y O U R  F E AT U R E  T O  T H E  N E X T  L E V E L !

have you been featured? Provided by DigitalArtz

Have you been featured in Real Producers? 

We now provide a reproduction of your feature turned into 
trendy artwork for your office, home or boardroom. Take 
your feature to the next level! 

A beautifully crafted reproduction of your magazine feature 
will be printed with matte UV ink on high-quality brushed 
aluminum composite with a stylish matte black PVC backer. 
With a keyhole backer for easy mounting on most wall sur-
faces with nails or picture hangers. (Double-sided mounting 
tape can be provided upon request.)

Whether your feature was one, two or three pages, we can 
now create stunning artwork to hang on the wall! If you 
were on the cover of Real Producers, we can include the 
cover image in your personalized piece as well. 

What to do next to order? 

Few options:
Text (314) 329-8302 and request the link to order. 
Email April@n2co.com to request the link to order. 
OR
Type the link in your browser to order: 
https://forms.gle/WVz3mthaVNH6bYQL7

Fill out the form, and we will get your personalized Metal 
Finished Artwork going, and DigitalArtz will get a proof to you 
in just a few short days. Once you approve the artwork, they 
will create your artwork and have it shipped to your door.

Three-Page Feature + Cover

Two-Page Feature

Three-Page Feature
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P O S I T I V E  C H A P T E R S

agent story
Written by Dave Danielson

Photos by Noel Marcantel 

of Noel Marcantel Photography

Angie
When it comes to giving back, Angie 
feels honored to manage property for a 
nonprofit pregnancy center in Gretna. 
 
“I have seen how much each staff 
member, paid or volunteer, gives 
of themselves to the parents. They 
not only provide material needs, but 
parenting classes and resources, and 
they help meet any need, any parent, 
any age, no matter if it’s the first or 
fifth child,” Angie says. “There are no 
strings attached, nothing expected 
in return, and no parent is turned 
down. They have even guided a dad 
when the mother wasn’t interested 
in the services to help with parenting 
classes and a safe place to share ques-
tions and concerns. I have seen them 
change lives!”
 
P R O V I D I N G  T H E  B E S T

As Angie explains it, from the multi-
million-dollar investor to the first-
time home buyer just starting out, 
her prayer is that they all receive the 
level of time, care and expertise they 
deserve to meet their desired goal. 
 
“I want my clients to feel that they 
have been heard and a productive 
game plan has been put into place 
to meet their needs to the best of 
my abilities and the abilities of the 
resources available,” she empha-
sizes. “I am big on communication. I 
know we all work at different speeds, 
and I can move as quickly or slowly 
as needed, but if we are not mov-
ing in the same direction, it doesn’t 
benefit anyone. I can pivot when 
needed. It is important my client has 
a clear understanding of the process 
so they can make the decision to best 
fit their needs.”
 
Congratulations to Angie Beasley for 
the positive impact that she makes on 
the lives of people each day … in the 
process, helping them create positive 
new chapters in their lives.

In the effort to move forward 

in life, your clients are adding 

new pages to their stories. And 

you are there at their side for 

the pivotal moments that will 

influence the key locations in 

those stories.

 

Angie Beasley cherishes being 

there in those times for those she 

serves, as well.

 

As a broker with Properties 

Unlimited Realty LLC, she is 

energized by the chance to create 

positive chapters in the lives of 

those around her.

 

“When I got into the business, I 

quickly fell in love with helping 

clients find a home, from helping 

them find a good lender partner 

to house hunting and the always-

gratifying feeling of watching 

them sign the paperwork at the 

closing,” Angie explains. 

 

“Knowing I had a small part of 

helping someone else’s dream 

come true gave me a feeling 

of confidence that I was where 

I needed to be. We all have a 

story, and knowing I could help 

write a positive chapter that will 

forever change the course of 

someone’s life was priceless to 

me, and I was hooked!”

 
G E T T I N G  H E R  S T A R T

Angie had started in real estate 
part time in 2015, focusing more 
on rental activity to begin with.
 

“I was a homeschool parent of two teenagers and a sales director with a skin care/
cosmetics company. With a change in times and a need for something new, I gave 
real estate a try,” Angie remembers. “I have always worked sales/commission-based 
jobs, so I thought I would give it a try. My sister is a local broker, so I knew going in 
I would have the support I needed entering into a new field.”
 
R A P I D  R I S E

It didn’t take long at all for Angie to establish herself in the market. In fact, as she 
recalls, her early goal was to close $1 million in sales volume in a year.
 
“I was quickly closing that in a month. I am very competitive with myself and 
always setting new goals,” she says. 
 
“I was never afraid to try something new, from careers to adventures, so when I told 
my husband I was going to become a REALTOR®, his reply was, ‘Good, I am sure you 
will do great.’ That was his way of saying, ‘Here she goes again.’ I know he didn’t doubt 
I could do it, but I don’t think either of us expected it to take off the way it did.”
 
F A M I LY  H I G H L I G H T S

Away from work, Angie cherishes time with her husband and their children. They 
definitely like to stay active.
 
“I keep a bag packed and I am always ready for a road trip. New adventures, even 
small ones, set lifelong memories,” Angie points out. “None of us really desire mate-
rial things, so instead of big gifts during the year for birthdays and holidays, we do 
trips. I have not had any complaints yet!”
 

Beasley
I  W A N T  M Y  C L I E N T S  T O  F E E L  T H A T  T H E Y  H A V E 

B E E N  H E A R D  A N D  A  P R O D U C T I V E  G A M E  P L A N  H A S 

B E E N  P U T  I N T O  P L A C E  T O  M E E T  T H E I R  N E E D S  T O 

T H E  B E S T  O F  M Y  A B I L I T I E S  A N D  T H E  A B I L I T I E S 

O F  T H E  R E S O U R C E S  A V A I L A B L E
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Lion’s Gate Mansion
vendor spotlight
Written by Maggie Peterson

Photos by Noel Marcantel 

of Noel Marcantel Photography

“Lion’s Gate Mansion, located in the heart of 
New Orleans’ Garden District, is THE place to 
have that quintessential experience and create 
memories of a lifetime.” 
— Christian Galvin 

Christian Shane Properties is a well-known 
name in luxury real estate. However, many peo-
ple may not know about one of Christian Shane 
International’s four divisions that offer hospi-
tality services through luxury events spaces and 
accommodations along the Gulf Coast: Christian 
Shane Hospitality. 
 
Located just off historic St. Charles Avenue, 
Lion’s Gate Mansion is Christian Shane 
Hospitality’s opus and is perfectly situated to 
enjoy Mardi Gras parades and activities, espe-
cially on Mardi Gras Day when the Krewe of 
Zulu passes right in front of the mansion. 
 
Its current owner, Christian Galvin, is the third owner of this 
quintessential New Orleans home. Under Galvin’s ownership, 
the mansion has undergone extensive renovations. Despite these 
modern additions, the mansion has kept its old-world charm 
featuring vintage furniture and an art collection, and is a popular 
venue thanks to its unique atmosphere and convenient location. 
 
Boasting nine bedrooms that support 22 overnight guests 
throughout three floors, Lion’s Gate Mansion provides a relaxed 
atmosphere where people sit on its grand porches and read while 
enjoying a glass of wine and is an excellent starting point for 
exploring New Orleans’ most popular attractions. The nearby 
Lafayette Cemetery No. 1 is a must-see for any history lover. 
 
Close by, St. Charles Streetcar makes exploring nearby neighbor-
hoods, like the Garden District and Uptown, easy. 
 

Lion’s Gate is perfect for special events, such as recep-
tions, corporate retreats, social celebrations, cocktail 
parties and family reunions. During the holidays, Lion’s 
Gate guests cook their turkey dinners surrounded by the 
season’s decorations. 
 
The Cohen family built Lion’s Gate Mansion in 1960. In 
1978, the house was sold to the Marist Society, a congre-
gation of the Catholic Church, and became home to 24 
priests as a rectory and a center for social studies. Later, 
it became a shelter for women, and finally, a retirement 
home for Marist priests. 
 
Galvin bought the property in 2012 and made signifi-
cant renovations, turning the Gatsby-esque mansion 
into the foundation of Christian Shane International’s 
hospitality division. 

Christian Shane Hospitality creates a New Orleans dream experience 
with luxurious rest plus relaxation as the brand’s hallmark. That 
luxury extends to every detail, from their pillows and bath products 
to their robes and slippers, and guests often describe the beds as the 
most comfortable ever and want to know where they can purchase 
one of the signature C. S. Luxury-branded robes. 
 
Christian Galvin is a fifth-generation New Orleanian. He grew up in 
North Carolina and received his degree in textile technology from 
North Carolina State University. Upon graduation, he moved to New 
York and worked in public relations and marketing for major retailers 
and fashion houses. 
 
After Hurricane Katrina, Christian moved to New Orleans to be part 
of the Rebuild + Rebirth of the City and to be close to family, where he 
worked with the Small Business Development Center. He continued 
his education, receiving an MBA from Tulane University and a mas-
ter’s in global management, specializing in the ethical decision-making 

The Quintessential 
New Orleans Experience

of business leadership as the associate director of 
the Burkenroad Institute. 
 
Christian’s foray into real estate began with a condo 
renovation while in grad school. He then explored 
investments in Florida, acquired Lion’s Gate in 
2012, and continues to renovate luxury properties, 
breaking all records in sales, setting new premiums 
of quality for transient housing and finding new 
talent for his real estate brokerage. 
 
The Christian Shane International brand is dedi-
cated to providing memorable luxury experiences 
across multiple real estate categories — a philos-
ophy that resonates throughout his businesses, 
including hospitality at Lion’s Gate Mansion. 
 
He is an active community member, and his work 
has helped create jobs and spur economic develop-
ment in the city. 
 
Visitors will often find him touring the grounds of 
Lion’s Gate, which he describes as his happy place, 
and running around by his side is his Maltipoo, Bella. 
 
For more information about Lion’s Gate Mansion, 
contact Karen Gros at 504-666-1312 or by email at 
karen@christianshane.com.
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Eric Chandler
Founder / CEO
336.437.2102
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Make A Lasting Impression
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NATURAL PARTNERSHIP

meet the team
Written by Dave Danielson

Photos by Caroline Smith, Davillier Photography & Graphics

Some things just seem to go perfectly together 

… like they were made for each other. 

 

The same thing holds true for partnerships, 

like the one that Mike and Becky Robb enjoy 

together as a husband-and-wife REALTOR® 

team with eXp Realty.

 

“For both of us, we really try to hone in on 

having a good work/life balance. We’ve passed 

up business opportunities and job options for a 

better home life,” Mike points out. 

 

“So us partnering together just happened 

naturally, and it makes sense for us to fuse our 

personal and professional lives together. We 

have two kids that are a big focus for us.”
 
MAKING THINGS HAPPEN

In addition, Mike and Becky are opening a new concept 
called SUCCESS Space … a public café and co-work-
ing space (developed under the umbrellas of eXp World 
Holdings) that also provides technology for virtual collab-
oration, as well as professional coaching on staff. Mike and 
Becky are opening and launching their SUCCESS Space 
franchise location in the Greater New Orleans Area. 
 
“An investment with SUCCESS Space was an easy choice, 
especially given that the concept is backed by the incredi-
bly successful eXp World Holdings and its founder, Glenn 
Sanford,” Rebecca says.
 
“This concept brings new meaning to work from home, as our 
facilities and services are unlike any other traditional office 
or co-working concept — with key differentiators including 
the certified business and professional coaching, co-working 
space by the month or minute and a complete café offering. 
I’m confident that this location will be an incredibly valued 
addition to the community and will foster both personal and 
professional growth among the people who live here.”
 

BEGINNING THEIR JOURNEY

Mike began his real estate journey five years ago, with Becky 
joining him in the business in 2020. 
 
“I got into real estate by purchasing my first property over 20 
years ago. That evolved into investing myself … buying, reno-
vating and reselling, and also buying/holding,” Mike says. 
 
“I’ve always been very interested in real estate. I got my license 
because I wanted to sell my own investment properties, and 
that evolved into a sales business and also getting involved in 
commercial real estate as an investor and in sales. There are so 
many parts of the real estate realm. Everybody is involved in 
real estate, whether they are renting or owning property.”
 
Prior to starting her adventure as a REALTOR®, Becky has a 
long history of working in small businesses doing HR opera-
tions and project management.
 
“I had that inclination to help people advance their careers. I saw 
what Mike was doing with eXp Realty and I was struck by the 
company’s benefits. So, I teamed up with him,” Becky recalls. 
 
“That has opened up other avenues in my life. I’m a certified 
business coach, and that allows me to help others in the real 
estate field and other professions with a holistic approach. At 
SUCCESS, our training is human-centered because the secret 
to business success isn’t money, it’s relationships.” 
 
The passion they have for what they do is easy to see.
 
“Flexibility is a big one for me. It helps with being able to be 
around for our children,” Becky says. “I love working with peo-
ple and enjoy connecting with others. It’s a truly rewarding field 
to be in. What I really love is seeing another person attain what 
they truly desire in both real estate and in coaching.” 
 
MAKING AN IMPACT

Mike’s background was as a computer engineer. He saw the 
impact that real estate had on the paths of real people in 
their lives.
 

ROBB
MIKE & BECKY
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“Real estate makes a big impact, whether it’s investing or 
by securing their own home. In either case, it makes a big 
difference … working with people whether we’re helping 
clients or other agents,” Mike says. 
 
“Real estate is the heartbeat of the country. Everyone is 
involved in it. I like being involved from the standpoint of 
helping business owners purchase buildings or helping 
clients sell properties and assisting other agents build their 
businesses. It’s also fun watching a project that I’ve been 
involved in as an investor and seeing that come to fruition.”
 
FAMILY FOUNDATION

Family life is extremely rewarding for Mike and Becky and 
their two children — a 12-year-old son, Turner, who is 
very involved with BMX Racing, and a 9-year-old daugh-
ter, Sawyer Robb.
 
In their free time, family and staying active are essential 
parts of life for Mike and Becky. In addition to enjoying 
spending as much time as possible with their children, 
they have a passion for live music, as well as exploring 
new locations on vacations.
 
When it comes to giving back, Becky and Mike are also 
involved in community building with their children’s school. 
In fact, Becky has served on a board there for seven years. 
 As Mike and Becky think about the impact they make in 

the real estate industry for their clients, they consider 
themselves to be facilitators that people can count on.
 
As Mike says, “People know what they will get with us. 
We are down-to-earth people who are focused on better-
ing others.”
 
As Becky adds, “It’s very rewarding helping people start 
their own businesses and helping them get their lives into 
the next phase … supporting others to help them get where 
they want to be.”
 
Those looking for the strengths of partnership 
in business and life need to look no 
further than the powerful example 
given by Mike and Becky.

PEOPLE KNOW WHAT THEY WILL GET 

WITH US. WE ARE DOWN-TO-EARTH 

PEOPLE WHO ARE FOCUSED ON 

BETTERING OTHERS.
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other side of the deal? Give me a call. 
I am happy to hear about the deal and 
give some input from years of experi-
ence with creative deals. I’ll help you 
brainstorm how to structure it where 
it is a win-win for all.

The second is for me to come share at 
your brokerage a case study of one of 
my deals or some general concepts with 
creative financing; a creative financing 
101, if you will. This can be a special 
training or at your weekly meeting. 

Interested in either one of these offers? 
Many brokerages and agents have 
taken me up on it over the years. You’re 
welcome to give me a call on my cell at 
985-259-2858. I am happy to help!

It's more
than a headshot.

"Working with Davillier Photography & Graphics was

a total pleasure. Not only did they provide excellent 

service, but my photos are of amazing quality.

I plan to use Davillier Photography for my branding/ 

photography needs moving 

forward and encourage 

everyone to give

them a shot."

-Sa'Rah Hamm

WANNA KNOW MORE?

Visit www.davillierbranding.com
Call 504.821.2666

Email info@davillier.com
Follow us @dpgbranding

Are you interested in real 
estate investing or do you 

want to serve your 
investor clients better? 

Northshore Real Estate Investors Association (REIA) is our region's leading investor meet 
up. Since 2018, we have reached thousands of investors and real estate professionals in our 

area through in person and online events that focus on actionable education and 
networking without the sales pitch. We want to keep it simple yet e�ective. Education + 

Instruction + Business Relationships = Results. The resources we provide and meetings are 
free and open to the public. Follow us online to stay in the loop for info on our next event or 
webinars! We welcome new and experienced investors as well as real estate professionals. 

LANorthshoreREIA.com
Facebook.com/northshorereia 

Join our regional groups on Facebook to 
share any investor specific deals you 
have or to engage with the investor 
communities throughout the state: 

LANorthshoreREIA.com/louisiana-investors

These days, many agents are coming across 

some of their sellers or buyers hitting some type 

of obstacle in their transactions. Either it is the 

rising interest rates pricing them out of buying or 

the increasing insurance policies that make them 

unable to sell at prices that they need or want to 

get for their property. So, how do you proceed? 

How do you find a path forward? Historically, 

creative financing has been a staple in changing 

markets for both investors and real estate agents 

to get hard deals done. 

 
Here are two critical parts of any creative deal. 

Mindset: As we all know, mindset is 
most critical to success at anything. 
Furthermore, there needs to be a certain 
mindset — or willingness to be creative 
— among all parties. I often say that 
what is needed is a willing seller, a will-
ing buyer and willing agents on each side. 
If anyone is not of this willing mindset 
to think outside of the box, viable paths 
forward often get shot down. It has been 
said that a “confused mind says no.” 

Skillset: This is the inner working of deal 
structuring. These are deals such as bond 
for deeds, lease options, seller financing, 
selling or buying subject to an existing 
mortgage, etc. This is where the paper-
work, the know-how and such shines. 
 
I have found that the skillsets are where 
most people spend 95% of their time 
focusing on creative deal structuring. 
Don’t get me wrong — the hows of 
paperwork and such is a critical part to 
get these kinds of deals done. What I 
have found, though, is that mindset is the 
prevailing factor in all of this. Without 
willing parties and the ability to think 
outside of the traditional box, most never 
get to any of the paperwork parts since 
the deal never takes on any life. 
 
If this intrigues you, I have two offers for 
you. The first is for you to save my phone 
number. Have a deal struggling to move 
forward, but you have a willing buyer, a 
willing seller and a willing agent on the 

REALTOR® education
By Courtney Fricke, Local Investor, Founder and 
Educator at Northshore Real Estate Investors Association2 TO CREATIVELY STRUCTURING DEALS

CRITICAL PARTS I am an active 

investor as well 

as the founder 

of Northshore 

Real Estate Investors 

Association. If we haven’t met yet, I’d 

like to change that. Feel free to reach 

out to chat about real estate investing 

or solving real estate-related problems.
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REVITALIZE
YOUR 
HOME 
TODAY!

Our Extensive List of 
Services Include:

� ROOF CLEANING  � PRESSURE WASHING � SOFT WASHING
� DECKS � FENCES � POOL WALKWAYS � DRIVEWAYS

� SIDEWALKS � DEGREASING � WINDOWS � AND MUCH MORE!

CHECK US OUT ON FACEBOOK • GEAUXWASHDATSOFTWASH.COM

Take Advantage of the Benefits of Soft Washing! Soft washing is the alternative to pressure 
washing. We use water-based biodegradable chemicals. They emulsify dirt and grime, break 
down insect nests and webs, and kill mold, mildew, algae, and bacteria. All while sanitizing 

the surface we are cleaning. Soft washing uses one-third the water of pressure washing, lasts 
four to six times longer, and doesn't erode the surface like pressure washing often can.

BEFORE

AFTER

BEFORE

AFTER

BEFORE

AFTER

UNLIKE MANY OF OUR COMPETITORS,
WE ARE FULLY LICENSED AND INSURED.

Don't take our word for it....just read our Google reviews.

Expert Consultations, Quality Results!

(504) 382-2410 | turnerhomeinspection.com

@MichaelJTurnerHomeInspections

Residential Builder and General Contractor, licensed 
statewide for Electrical and Mechanical applications

FIVE STAR
CUSTOMER RATING

Home Inspector LHI 10762 | Residential License #885905 | General Contractor License #58032
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W
HENEVER A PERSON IS 

VENTURING INTO UNCHARTED 

TERRITORY, YOU CAN EXPECT 

THEM TO HAVE QUESTIONS ABOUT THE 

ROUTE TO TAKE TO REACH THE OTHER SIDE.

 
THAT’S THE WAY IT IS FOR THOSE WHO 

ARE INVOLVED WITH THE REAL ESTATE 

INDUSTRY, INCLUDING CLIENTS WHO MAY 

BE BUYING OR SELLING FOR THE FIRST 

TIME, AS WELL AS FOR NEWER REALTORS® 

WHO CAN BENEFIT FROM EXPERIENCED 

GUIDANCE AND SUPPORT.

 

THOSE ARE THE VITAL ADVANTAGES 

THAT LISA JULIEN PROVIDES FOR THOSE 

AROUND HER.

 

AS CO-TEAM LEAD WITH ARIELLE GAILLE OF 

THE JUNIPER IVY GROUP WITH CRESCENT 

CITY LIVING, LISA IS A TRUE RESOURCE FOR 

RESULTS THAT OTHERS CAN COUNT ON.

 

“I REALLY CAN APPRECIATE THE CONCEPT 

OF BEING SOMEONE’S RESOURCE. I’M AN 

INTROVERT IN MY PRIVATE LIFE, BUT A 

NEW PART OF ME COMES ALIVE WHEN MY 

CLIENTS CALL ON ME,” LISA SAYS. 

 

“BUT THOSE INTERACTIONS WHERE I CAN 

HELP OTHERS MOVE FORWARD IN THEIR 

OWN LIVES ARE VERY REWARDING FOR ME.”

 

LISALISA
JULIENJULIEN

CLEARING THE WAY AHEAD

Through her career, Lisa has built a very success-
ful business and is known for her ability to help 
others go further toward their own goals.
 
Like everyone, Lisa has experienced times of loss 
and disappointment in her life. But she applied 
her sense of determination and positivity to mov-
ing forward.
 
“I attribute my ability to do that to personal 
growth. I kept repeating to myself, ‘Find your joy,’ 
and I stayed focused on that,” Lisa says. 
 
RISING ABOVE

One of those challenging times that everyone can 
relate to is the market conditions that resulted 
during COVID-19.
 
“The way I treated and valued myself outside of 
just being a top producing agent was so import-
ant, and it helped me get through the first six 
months of the pandemic,” she remembers. 
 “As a real estate agent, we saw a side of people 
that we weren’t expecting. There was the shift in 
the market. I had figured out such a good work/
life balance with clients during that time.”
 
BETTER BALANCE

When the pandemic quarantines started to ease, 
Lisa took steps to hang on to the balance she had 
achieved during the pandemic.
 



52 • October 2022 New Orleans Real Producers • 53@realproducers realproducersmag.com

“It changed the way I engaged with 
everyone, including clients, general 
public and fellow agents … and it 
made me a more balanced, happier 
person,” Lisa remembers. “Making the 
decision about being selective about 
how you work comes with a risk in 
case you are too selective. By putting 
that into the universe, I got it back. 
In exchange for limiting myself, I got 
back a better level of life.”
 

FAMILY TIME

Away from work, Lisa cherishes time with her fam-
ily, including her mother, sisters and stepmother.
 
“Plus, I have fantastic friends who seem to know 
exactly when to contact me with support,” Lisa says 
with a smile.
 
In her free time, she likes to read and meditate. She 
also has a love for movies.
 
As Lisa thinks about her career and success, she is 
grateful for the impact she makes on the individuals 
she supports.
 
“My sense of self had been tied into success and 
making it on my own to measure my self-worth. 
It’s still a little tied to that. I want to be a success-
ful person,” Lisa says. “I enjoy going and meeting 
clients for the first time or seeing the look on their 
faces when we are able to reach their goals.”
 
LEADING BY EXAMPLE

As she reflects on her ongoing success, Lisa offers 
helpful tips for others who are building their own 
real estate success stories.
 
“Have faith in yourself and the people around you. 
Trying to start a business, there are points where 
you have to question whether the people around 
you are there to support you. If you can’t say 
that they are, you may need to put some distance 
between you and them. A big part of that is stepping 
out on a ledge with discomfort and hoping that you 
are going to be OK,” Lisa says. 
 
“It’s sort of like the trust fall. Being successful in 
business is like that … you have to trust your confi-
dence, knowing that your knowledge will catch you 
and that your environment will catch you, including 
the people around you.”
 
Clearly, those who have a chance to know and 
work with Lisa Julien know that she is an all-in 
resource for results — someone who is there to 
lead them forward.

IT’S SORT OF LIKE 
THE TRUST FALL. 
BEING SUCCESSFUL 
IN BUSINESS IS 
LIKE THAT … 
YOU HAVE TO TRUST 
YOUR CONFIDENCE, 
KNOWING THAT YOUR 
KNOWLEDGE WILL 
CATCH YOU AND THAT 
YOUR ENVIRONMENT 
WILL CATCH YOU, 
INCLUDING THE 
PEOPLE AROUND YOU.
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IT IS TIME TO GET OUT AND GET CONNECTED!

UPCOMING EVENTS 

New Orleans

WCR — New Orleans Metropolitan
Oct. 13 — Lunch 11:30 a.m.-1:30 p.m., 
Elections Business Resource Lunch 

(commercial speaker)
Nov. 9 — NAR Conference (Orlando)

November Community Outreach (NAMI)
Dec. 9 — Lunch 11:30 a.m.-1:30 p.m., 

Installation Christmas Event  
(Metairie Country Club)

House Call Cruise
Oct. 22-26, 2022 

12-hour CE included

WCR — St. Tammany
October — Women’s Build Event with 

Habitat for Humanity, Dates TBA
Oct. 20 — Bras for a Cause 

Nov. 11-13 — WCR/NAR National 
Conference, Orlando, FL
2023 Goal Setting with  

Steve Harris — TBD
2023 Board Installation — TBD

Dec. 2 — Purple Tie and  
Tiara Gala 7 p.m.-till?

Dec. 7 — Appreciation GALA for WCR 
Members and Strategic Partners

Real Producers November  
Sip ‘N Social

Sala NOLA, 124 Lake Marina Ave., New 
Orleans, LA 70124

Thursday, Nov. 10, 2022
4-7 p.m. CST

Food, drinks, live music, door prizes 
and networking. Come for the whole 
event or pop in and grab some food 

and great conversation. 
RSVP to Tiffany.Nuccio@
realproducersmag.com.
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Ask
about our

100% FREE
Sellers

Coverage

Call today to find out about our current promotion!
985-869-6111 • LHodges@hwahomewarranty.com

Easy Orders or Claims Online 24/7
www.hwahomewarranty.com  |  Customer Service - 888-492-7359

Juli Jenkins Team
KW First Choice

#1 Producing Team

Take The Worry Out Of
Home Ownership With

a Home Warranty

Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 

TAKE YOUR
BUSINESS TO THE

NEXT LEVEL!
Providing Business 
Consulting, Digital 

Marketing, and Local SEO 
services to businesses 

across the US.

changescapeweb.com
636.549.8745

@Changescape




